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Deal volume has remained relatively low and decreased slightly in Q2/’23, driven by continued 
economic uncertainty

Comments on the overall 
Nordic PE market outlook Implications for PEs

• Deal volume declined again in the Nordic region in Q2/’23. 

• Q2/’23 Buyout deal volume has been relatively stable for the past three 
quarters, but is still trending lower on a rolling annual basis.

• Activity levels were significantly lower in the VC space. The drop in 
activity has broken the annual trend in VC deal volume.

• Deal volume is expected to continue at lower levels in H2/23, primarily 
due to the uncertainties in the markets and difficulties accessing 
financing, especially for larger deals.

• Larger deals continue to take place less often. The share of add-on 
transactions remains high, especially in Finland and business services.

• Consumer and retail continues to be the most challenging, while 
technology volumes rebounded some driven by a 40% QoQ increase 
in software deals. Business services was again the most active sector.

• PE fundraising has continued to be slow in Q2/’23, both in terms of 
number of funds and fund size, compared to the previous quarters.

• However, funds still have ample dry powder, and PEs remain willing to 
pay solid valuations for good companies in selected sectors.

• The deal space in general is likely to continue to be under some 
pressure in the remainder of 2023, driven by macroeconomic 
uncertainties. 

• Funds continue to review portfolios, reset value creation strategies, 
and address performance challenges. 

• Despite uncertainties in the current macroeconomic environment, PEs 
are still likely to be willing to make deals, and many are preparing for 
process launches in the fall / early 2024. Strong interest in, e.g., SaaS 
and business services deals continues.

• The ongoing volatility and uncertainty continues to cause challenges 
with alignment of valuation expectations between buyers and sellers 
and longer deal lead times. However, some signs of improved 
alignment of expectations have been observed, and we are seeing the 
typical intermediate stage with increased use of earn-outs. 

• IPOs are expected to remain few and far between in the near term. 
However, many companies are preparing to ensure readiness when 
the window reopens, e.g., discussions on 2024.

Source: OECD, European Central Bank, KPMG analysis.
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Reported Nordic buyout and VC deal volumes continued to decline in Q2/’23, with significant 
slowdown in VC volumes

Nordic PE market deal volume by fund type

Reported deal volume # 2020Q3-2023Q2 Key takeaways

Buyout

• Deal volume continued to decline in 
Q2/’23. This has led to the lowest level of 
activity rolling 12-month basis.

• The share of add-on deals continue to be 
close to 60%, likely driven by economic 
uncertainties and access to financing.

• Median EVs for LBOs increased 10x 
QoQ - add-on valuations have increased 
50% QoQ but still lag on YoY basis.

• In Q2/’23, B2B product and services, 
including IT software and service deals 
drove activity with a ~68% share of 
buyout deals.

Venture 
capital

• VC deals have had the slowest quarter in 
three years since Q3/’20.

• YoY Q2/’23 activity is at roughly half the 
level seen in 2022 and 2021.

• Early and late-stage VC deal volumes 
have halved on YoY basis, with nearly 
67% of deals under $5m.

• VC fundraising activity in the Nordics has 
maintained a healthy pace in Q2/’23.

Note: Finland, Sweden, Denmark and Norway are included in the analysis. Data extracted on August 1, 2023. Historical numbers may change due to updates to data made by Pitchbook
Source: PitchBook, KPMG analysis.
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Reported buyout deal activity increased in Finland and Norway in Q2/’23, but declined in Sweden 
and Denmark

Nordic PE market buyout deal volume by country1

Reported deal volume # 2020Q3-2023Q2 Key takeaways

Finland

• Deal activity seems to have stabilized in Q2/’23, 
although still lower on a YoY basis. 

• Deals in business services sector remained solid 
since Q3/’22, while technology volumes increased 
to highest levels since Q3/’22. 

• The share of add-on deals continue to dominate 
representing nearly 67% in Q2/’23.

Sweden

• Deal activity declined in Q2/’23, reaching similar 
levels as Q3/’20.

• Deals in business services and consumer sectors 
remained stable, while tech and financial services 
activity declined in Q2/’23. 

• The share of add-on deals remained at 58% (YoY)  
in Q2/’23.

Norway

• Deal activity in Q2/’23 increased to the highest 
level in last four quarters.

• Business services and technology were the main 
drivers of increased activity, with some notable 
deals in the energy sector as well.

• The share of add-on deals remained stable (YoY) 
at ~60% in Q2/’23.

Denmark

• Deal volume decreased in Q2/’23 to lowest level in 
four quarters.

• Deal activity slowed across all major sectors except 
in technology, where 19 deals were recorded in 
Q2/’23 (vs. 7 in Q1/’23).

• The share of add-on deals returned to 50% in 
Q2/’23.
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Reported buyout deal volumes were mixed across key sectors in Q2/’23 – business services and 
technology have returned to four-quarter average levels

Nordic PE market buyout deal volume by key sector

s Reported deal volume1 # 2020Q3-2023Q2 Key takeaways

IM

• IM deal volume has continued to decline in 
Q2/’23, reaching the lowest levels in three years.

• Machinery and industrial parts, which has been a 
main driver of deal activity in the past, has 
slowed significantly in Q2/’23.

Tech

• Tech deal volume has increased some to similar 
levels seen in 2020.

• Over 60% of deals in Q2/’23 were add-ons.
• 40% QoQ increase in software services deal 

volume has been the primary driver.

Business 
Services

• Business services deal activity increased slightly 
QoQ in Q2/’23, maintaining a similar level to 
average quarterly levels in last twelve months. 

• Deals in construction and media have slowed, 
while business products, services and 
distribution have increased significantly.

• Nearly 70% of the deals were add-ons in Q2/’23.

Consumer 
& retail

• C&R deal activity continued to slow in Q2/’23.
• Most sub-sectors continue to remain active, 

albeit at significantly lower levels. Commercial 
services and retail showed the highest levels of 
volume within this sector.

Note: (1) Figures do not reconcile with figures presented on earlier pages as only specific sectors are included in the graphs above.
Data extracted on August 1, 2023. Historical numbers may change due to updates to data made by Pitchbook
Source: PitchBook, KPMG analysis
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Significant deals have been made across key sectors in the Nordic PE market during Q2/’23

Nordic PE market key recent deal highlights

Veoneer spin-off acquired by Magna Insight Partners acquired SignUp Software Metro acquired Johan i Hallen & Bergfalk (JHB)

• Veoneer sold its active safety business to Magna 
Technology Investments. 

• Magna is a VC firm with focus on new technologies 
in automotive and manufacturing sector.

• The business is to be acquired through a $1.53bn 
LBO. The deal was announced in 6/’23.

• SignUp Software was acquired by Insight Partners 
through an estimated SEK 2.36bn deal. Deal 
announced 5/’23 through public-to-private LBO.

• Insight Partners is a NY-based global investor in 
technology and software businesses.

• SignUp offers software for invoice management and 
automated, end-to-end Accounts Payable process.

• Johan i Hallen & Bergfalk (JHB), portfolio company 
of Litorina, was acquired by Metro.

• Johan i Hallen & Bergfalk (JHB) is a supplier of 
meat, fish and seafood, with over 4000 HoReCa
customers in Finland and Sweden.

• The acquisition was completed in 5/’23 at a value of 
€100m.

Country Sector Country Sector Country Sector

Agilitas Private Equity acquired Aeven Azets acquired Solteq ERP subsidiary Logent acquired Logistikas

• Aeven, a subsidiary of NNIT, acquired by Agilitas 
Private Equity through an LBO.

• Aeven is a provider of IT infrastructure outsourcing 
with focus on life science and cloud and digital 
solutions.

• The deal was announced in 4/’23 for a value of DKK 
1.5bn.

• Solteq entered into a definitive agreement to sell its 
ERP subsidiary Azets.

• The business is based on Microsoft Business 
Central and LS Retail solutions for the Nordics.

• Azets, sponsored by Hg and AlpInvest Partners, 
provides accounting, taxation and financial advisory 
services.

• Deal was announced in 4/’23 for a value of €15m.

• Logent, backed by sponsor, Stirling Square Capital, 
acquired Logistikas in 6/’23. Logistikas is a logistics 
company, focused on in-house logistics and 
immediate-proximity warehousing services.

• Divestment is part of KH Group’s (aka Sievi Capital) 
strategic transformation to built a platform around 
the earth-moving machinery supplier KH-Koneet.

• The deal was completed through a €23.5m LBO.

Country Sector Country Sector Country Sector

IM Tech Business services Consumer & retail

Source: PitchBook, KPMG analysis.
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Two buyout and three VC funds were closed in the Nordics during Q2/’23, with a total value 
estimated at €1.7bn - dry powder in these funds is estimated at €1.6bn at the end of Q2/’23

New Nordic PE funds raised by type
New funds raised

Buyout

Two PEs closed buyout funds in the Nordics during Q2/’23, with a combined value exceeding €1.4bn1.

• In Q2/’23, Swedish PE house Fidelio Capital closed its Fidelio Capital III fund at a value exceeding €1bn. The fund is a 
primary buyout fund, focusing on European IT, Healthcare and Industrial targets.

• Another Swedish PE firm, Procuritas Capital Investors, held its VII fund close at a value exceeding €400m. The fund 
invests across sectors in the Nordics.

• No funds were closed in Finland, Denmark, or Norway.
• Fundraising was ongoing in twelve funds that were opened during Q1/’23 – Q2/’23. Of these funds, one was opened 

during Q2/’23 by Accent Equity in Sweden. Largest of these open funds, Altor Fund VI, exceeds €600m in value.

Venture 
capital

Three new VC funds were closed in the Nordics during Q2/’23, with a combined value of €330m1.

• Three new VC funds were closed in Sweden and Finland.
• In Q2/’23, Sweden-based Pale Blue Dot closed Pale Blue Dot II, its early-stage VC fund at €93m. The fund focuses on 

the FoodTech, AgTech and FinTech sectors in Europe and US.
• Additionally, Finland-based Voima Ventures (Voima Ventures Fund III) and Lifeline Ventures (Lifeline Ventures Fund V) 

closed their funds at €90m and €150m, respectively. Both funds are early-stage investors, with Voima targeting deep tech 
in Finland and Baltics, while Lifeline involved across sectors, with particular focus on Finland. 

• Fundraising was ongoing in seven funds that were opened during Q1/’23-Q2/’23. One of these funds was opened during 
Q2/’23.

Note: (1) Only includes funds that were closed during Q2-23. Funds that remained open for further investment after 30.06.2023 not included in the total.
Data extracted on August 1, 2023. Historical numbers may change due to updates to data made by Pitchbook
Source: PitchBook, KPMG analysis.
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Our experienced Nordic PE team is ready to support you across the deal lifecycle

KPMG Nordic core PE team

Tom Nyman
Partner, Head of Deal Advisory
& Strategy
+358 50 581 0243
tom.nyman@kpmg.fi

• 15+ years in corporate finance advisory 
services with a focus in the technology sector.

• Executed 50+ deals during his career in M&A.
• Heads the TMT sector at KPMG Finland.
• specialized in cross-boarder transactions.

Kenneth Blomquist
Partner, Chair of Private Equity
Transaction Services
+358 40 752 0000
kenneth.blomquist@kpmg.fi

• 20+ years in Transaction Services.
• Managed and carried out a vast number of 

transaction evaluation engagements in 
Finland 

• Extensive experience from coordinating and 
managing cross border transaction 
engagements worldwide.

Sarah Sipilä
Partner, Head of Private Equity
Deal Advisory & Strategy
+358 40 062 4098
sarah.sipila@kpmg.fi

• 15+ years in strategy consulting.
• Extensive experience in CDD, deals, and 

strategy engagements in multiple sectors 
including construction and real estate, 
consumer and retail, industrial manufacturing, 
healthcare, and TMT.

• Clients include Finnish, Nordic, and European 
PEs and other corporations.

Joakim Nauclér
Partner, Head of Private Equity 
Deal Advisory
+46 733 272 282
joakim.naucler@kpmg.se

• 14+ years of transaction experience working 
both within M&A and Transactions Services.

• Experience from leading acquisition and 
disposal projects for both Private Equity and 
Corporate clients from a wide range of 
sectors.

Torbjørn Knudtzen
Partner, Head of Private Equity
Deal Advisory 
+47 915 83 145 
torbjorn.knudtzen@kpmg.no

• 15+ years of experience in Transactions 
Services.

• Experience working across a broad range of 
sectors, focus on Technology companies.

• Primarily working for private equity clients on 
both buy- and sell-side engagements.

Lauren Morrissey
Partner
Due Diligence, Deal Advisory
+45 26 32 94 58
lamorrissey@kpmg.com

• 10+ years of transaction experience in 
Transactions Services.

• Experience from buy- and sell-side for both 
small and large family-, private equity-, and 
publicly-owned companies across a number 
of sectors, specialty in advising buyers on 
cross border transactions.

• 15+ years of experience in Transactions 
Services.

• Experience from on the sell-side and the buy-
side, local and cross border transactions in 
various sectors, advising private equity as 
well as large corporate clients. Gudrun is 
generally leading all transaction services 
projects in Iceland.

Gudrun Björk Stefansdottir
Partner
Financial Due Diligence
+354 545 6330 
gstefansdottir@kpmg.is



Document Classification: KPMG Public

The information contained herein is of a general nature and is not intended to address the circumstances of any particular individual 
or entity. Although we endeavor to provide accurate and timely information, there can be no guarantee that such information is 
accurate as of the date it is received or that it will continue to be accurate in the future. No one should act on such information 
without appropriate professional advice after a thorough examination of the particular situation.

© 2023 KPMG Oy Ab, a Finnish limited liability company and a member firm of the KPMG global organization of independent 
member firms affiliated with KPMG International Limited, a private English company limited by guarantee. All rights reserved.

The KPMG name and logo are trademarks used under license by the independent member firms of the KPMG global organization.

kpmg.com/socialmedia

https://www.facebook.com/kpmgfinland/
https://www.instagram.com/kpmgfinland/?hl=fi
https://www.linkedin.com/company/kpmg-finland
https://twitter.com/kpmgfinland
https://www.youtube.com/user/kpmgfinland/featured

	Nordic Private Equity Market Update��Q2 2023
	Deal volume has remained relatively low and decreased slightly in Q2/’23, driven by continued economic uncertainty
	Reported Nordic buyout and VC deal volumes continued to decline in Q2/’23, with significant slowdown in VC volumes
	Reported buyout deal activity increased in Finland and Norway in Q2/’23, but declined in Sweden and Denmark
	Reported buyout deal volumes were mixed across key sectors in Q2/’23 – business services and technology have returned to four-quarter average levels
	Significant deals have been made across key sectors in the Nordic PE market during Q2/’23
	Two buyout and three VC funds were closed in the Nordics during Q2/’23, with a total value estimated at €1.7bn - dry powder in these funds is estimated at €1.6bn at the end of Q2/’23
	Our experienced Nordic PE team is ready to support you across the deal lifecycle
	Slide Number 9

