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Importantinformation

This document has been prepared for the purposes of supporting the oral presentation by KPMG delivered at ‘Malta’s Property Market Outlook: Trends and Expectations’ Conference,
held on 3 November 2023, and has been prepared in accordance with our terms of engagement with Malta Development Association (‘MDA’ or the ‘Association’), dated 10" June
2023.

Our duties in relation to this document are owed solely to the Association and accordingly we do not accept any responsibility for loss occasioned to any third party acting or refraining
from action as a result of this document. We understand and acknowledge that this document may be distributed and released into the public domain, in complete or summary form.
Our consent for the whole or part of our document to be copied or disclosed to any third party other than the MDA, or otherwise quoted or referred to in whole or in part, is on the basis
that we do not owe such third parties any duty of care as a result of giving such consent.

We have indicated in our document the sources of the information presented. We have not sought to establish the reliability of these sources by reference to information independent
of the Association, but where any relevant information has been obtained, this has been indicated in our report. We have, however, satisfied ourselves, as far as possible, that the
information presented is consistent with other information that was made available to us in the course of our work in accordance with the terms of the engagement letter.

Throughout this document, reference is made to comments received from industry operators during a series of consultation meetings. The views expressed by such industry operators
do not necessarily reflect our own. Our inclusion of any such comments or views expressed by industry sources should not be interpreted as an endorsement of such views, or as an
acknowledgement or otherwise of the veracity of such views.

In providing our services, we may have referred to and quoted from laws, regulations, directives or rules issued by regulatory bodies. We may have also commented on their general
or specific applicability to the subject of our engagement. We have done so in the context of providing you with additional insights relevant to the subject at hand, and should not be
construed in any way as the provision of legal services.

We must emphasise that the scope of the work required in this engagement is different from that required for an audit carried out in accordance with International Standards on
Auditing and cannot therefore be relied upon to provide the same level of assurance as an audit of financial statements prepared in accordance with those standards.

Our deliverable is also based upon publicly sourced information. Our reliance on and the use of this unaudited information should not be construed as an expression of our opinion on
it except as, and to the extent that, we may otherwise indicate in our report. We do not accept any responsibility or liability for the impact on our conclusions of any inaccuracies in
such information.

There exists a significant degree of judgement involved in selecting methods and basis for arriving at our findings, and a significant number of items may be subjectively considered
when arriving at such. It follows therefore that, whilst our findings will be one which we consider to be both reasonable and defensible, others may arrive at a different conclusion.

KPMG
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Property Housing Transforming the
prices affordability industry towards
sustainability
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Property price movements - Apartments
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(Source: NSO data; Central Bank of Malta data, KPMG Analysis)
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About the survey

ST | imitations

 To gain further insights of consumer * Online via social media and email
preferences on sustainability in real
estate within the Maltese context.

» Social desirability bias
* In-person intercept surveys

« Self-selection bias

« To gain insight on the role of financial

services to enable the transition of the Target demogrannic

sector towards sustainability

Open to residents of

@
o [ )
."', Malta, aged 18 and
over, whether
v f Maltese or not.

436 respondents
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Size and layout |

» Quality of build |
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Sustainability (e.g. renewable energy or low energy™
consumption, use of low-carbon materials in construction, etc.)

E
ey [

0% 25% 50% 75% 100%

1st choice 2nd choice 3rd choice m 4th choice 5th choice = 6th choice u 7th choice

Relative importance of factors for respondents who purchased property between 2021 and 2023 (N=110).  (Source: KPMG Analysis)
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..andalsoforrenters
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30% -
y 22% 21% 199
20% A ° 16%

0%

Location of rented Level of Outdoor space/s Proximity of rented Proximity to public Electricity & water Insulation and Other
property furnishing/features property to green  transportation bills included other energy-
spaces/sea efficient features

42% 42% 40%

Percentage of respondents (N

Relative importance of factors for respondents looking to rent between 2023 and 2026, in descending order (N=67). (Source: KPMG Analysis)
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Price differentials across localities

Gozo - €1,859 (2022: €1,843) ﬂ

North West - €2,258 (2022: €2,306) %

Central - €2,468 (2022: €2,512) %
North Harbour - €2,994 (2022: €3,152) &

Grand Harbour - €2,922 (2022: €3,793) &
South - €2,123 (2022: €2,061) ﬂ
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Average asking price (€)
per sgm for a finished

apartment with no or
unspecified views, outside
of premium developments

(Source: KPMG Analysis)



Apartments

EUR 357,175
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(Source: KPMG Analysis)
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Vilias
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(Source: KPMG Analysis)
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Prospective buyers consider sustainability features
Important

Solar panels

Garage/parking space with electric car port

When looking for

Use of sustainable building materials during

. Air purification systems
important.

property, 99% of construction (e.g. recycled/low-carbon materials, etc.) _
SIS DU Lo eergy o (o g natrel |
. . lighting, building orientation, etc.

identify at least one

embedded at the Systems for water treatme A oS o s, |
mevicuel Buler washing machines, etc.

level to be green space within the building itself

moderately to B soace for storage of separatea waste | NN
extremely . I

A well to collect and use rainwater

o
X

25% 50% 75% 100%
m Not important  m Slightly important ®Moderately important ®Very important ®m Extremely important

Relative importance of sustainability features for prospective buyers, in descending order of importance (N=152).

(Source: KPMG Analysis)



Past buyers

Q: Would you have been willing to pay more for a
property that was built with sustainable methods and
supported a sustainable lifestyle, for example, through
low energy and water consumption? (N=110).

(Source: KPMG Analysis)
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Are nurchaserswulmgto pavmo‘r" for sustainable
property?

Prospective buyers

Q: Would you be willing to pay more for property that
was built with sustainable methods and supports a
sustainable lifestyle, for example, through low energy
and water consumption? (N=152).

(Source: KPMG Analysis)
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Sustainability - willingness to pay

Average Past buyers Prospective buyers

indicated value

Average
indicated value

| |
€2,641 I Solar panels I €2,845
€2,552 Garage/parking space with electric car port €3.641
| : o : . : | ’
Use of sustainable building materials during construction
€2,292 I (e.g. recycled) I €3,202
€3,197 Low energy consumption (e.g. natural lighting) €4,015
I I

€3,186

€2,872 An existing building that has been refurbished/renovated

Systems for water treatment and reuse from sinks,
washing machines, etc.

I
I 256
Proximity to outdoor natural spaces/green space

integrated with property - €5,006

[
I
=3
I I
Space for storage of separated waste €2,227
I I
Air purification systems €2,227
I
A well to collect and use rainwater €2,812

€31,827

€1,973

€4,082
€1,791
€1,534

€2,318

€25,253

€0 €1 -€2,500 €2,501 - €5,000 €5,001 - €7,500 = €7,501 - €10,000

(Source: KPMG Analysis)  Willingness to pay for sustainability features amongst past and prospective buyers (N: Past = 54, Prospective = 77).
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Banks as financiers of the sustainability transition

Relative importance of factors when choosing a bank with which
to take out a loan, in descending order of importance (N=94).

Loan amount offered

Annual percentage rates (i.e. the yearly
rate, including interest, charged for the
loan)

Sustainable incentives (e.g. green
loans/schemes at reduced rates for
purchasing sustainable property, etc.)

Availability and efficiency of online
application process

Appointment availability/flexibility

Q: Are you aware of any banks that are actively
incorporating and promoting sustainable
initiatives such as reducing carbon emissions, Branch location
financing community empowerment programs,

investing in green buildings, etc.? (N=152)

0% 25% 50% 75% 100%

(Source: KPMG Analysis) 1st choice  2nd choice 3rd choice m4th choice  5th choice = 6th choice

(Source: KPMG Analysis)
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Permits and PoS
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(Source: KPMG Analysis)
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—1Promise of Sale Agreements - NSO Residential Property

= Promise of Sale Agreements - Commissioner for Inland Revenue

——Residential Property Unit Permits

© 2023 KPMG, a Maltese civil partnership and a member firm of the KPMG global organisation of independent member firms affiliated with
KPMG International Limited, a private English company limited by guarantee. All rights reserved.

15,639
13,256
12,168
8,492 9,986
7,602
6,335
2021 2022 2023
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Housing
affordanility




Price toIncome Ratio

17.3
155 16.3
138 ||||| ““\ ““\ |III||

2017 2018 2019 2020 2021 2022 2023

20.0
18.0
16.0
14.0
12.0
10.0
8.0
6.0
4.0
2.0
0.0

15.4 146

Price-to-income ratio

(Source: KPMG Analysis)
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Affordability - Couple with elementary jobs

Young couple

- 400,000
both in 350.000
elementary jobs ¥y 5 ’
in their late 20s ey 300,000
- 250,000
- 233,333
Age of oldest applicant at AU 224,444 218,889
next birthday: 28 150,000
100,000
50,000
. 0
CEULURET 2019 2020 2021 2022 2023
® Maximum Price Affordability for Borrower Type Median Priced Apartment
Joint gross annual income
in 2023: €30,611 Average Priced Apartment

(Source: KPMG Analysis)
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Affordability - Single with average income

400,000
Single individual - . -
in an elementary T Kl 7 ST
job in their late V% 300,000
20s r

250,000

W
200,000

Age of applicant at next

. . 150,000 171,111
birthday: 30 150,000 146,667 156,667
100,000
50,000
Loan term: 35 0

2019 2020 2021 2022 2023

m Maximum Price Affordability for Borrower Type
Gross annual income in

2023: €21,000

Median Priced Apartment

Average Priced Apartment

(Source: KPMG Analysis)
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Affordability - Couple earning minimum wage

400,000
Young couple 5 N
both earning a o\ 350,000
minimum wage %% ’ 300,000
in their late 20s :

250,000

W
200,000

Age of oldest applicant at

next birthday: 28 150,000 146,667 166,667
50,000
Loan term: 37 0

2019 2020 2021 2022 2023

m Maximum Price Affordability for Borrower Type
Joint gross annual income Median Priced Apartment

in 2023: €20,042

Average Priced Apartment

(Source: KPMG Analysis)
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30.5% of past buyers who bought
a main residence had a budget
lower than €200,000

39.5% of prospective buyers
planning to buy a main residence
have a budget lower than
€200,000

Purchasing budgets

16%

23%

34%

20%

Price paid for property
purchased between 2021-2023
(N=110).

(Source: KPMG Analysis)
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OLess than €200,000

@€200,000 - €299,000
0€300,000 - €399,999
@€400,000 - €499,999

0€500,000 or more

Total budget for property
planned to be purchased in the
next three years (N=152).
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Transtorming the

Industry towards
sustainah




How do respondents view the construction sector?
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84%

of respondents gave the
industry a score below 5.

“Paroli paroli paroli. Most stakeholders are greedy
and are only interested in money. Actions speak
louder than words and Malta is doing very little to

save our planet.”

- Male, 35-44, Maltese resident

© 2023 KPMG, a Maltese civil partnership and a member firm of the KPMG global organisation of independent member firms affiliated with
KPMG International Limited, a private English company limited by guarantee. All rights reserved.

1.9 (average)

Q: To what extent do you think that the construction sector in Malta
is taking initiatives towards sustainability? (e.g. using sustainable
building materials, energy-efficient building design, repurposing of
existing buildings, etc.) (N=436).

0: Not at all 10: To a great extent

(Source: KPMG Analysis)
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Stakeholder roles intransforming
the construction sector

“Stakeholders, predominantly the central government,

must shift the current economic model from bigger to
better.”

- Male, 35-44, Maltese resident

© 2023 KPMG, a Maltese civil partnership and a member firm of the KPMG global organisation of independent member firms affiliated with
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65%

39%
32%
28%

21%

(Source: KPMG Analysis)

Government and
Regulators

Building
professionals

Developers

Suppliers

Banks

Insurance
companies

Homeowners

Real estate agents
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Resident views: deeper insights

Respondents (N=259) suggested that the transformation of the sector
towards sustainability should be championed through five main enablers

Regulation and Enforcement

Education and Awareness “There is no strategy for the

construction sector.”

Affordability and incentives — Male, 45-54, Maltese resident

Safeguarding Heritage

Health and Safety

(Source: KPMG Analysis)
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Building with Purpose report

Scan the
QR code

to check out
our report.
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Rachel Decelis

Associate Director

Environmental, Social & Governance (ESG)
racheldecelis@kpmg.com.mt

+356 2563 1389

Steve Stivala

Director

Advisory Services
stevestivala@kpmg.com.mt
+356 2563 1052

Follow KPMG in Malta:
% in f o J www.kpmg.com.mt

Some or all of the services described herein may not be permissible for KPMG audit clients and their affiliates or related entities.

The information contained herein is of a general nature and is not intended to address the circumstances of any particular individual or entity. Although we endeavour to provide accurate and
timely information, there can be no guarantee that such information is accurate as of the date it is received or that it will continue to be accurate in the future. No one should act on such
information without appropriate professional advice after a thorough examination of the particular situation.

© 2023 KPMG, a Maltese civil partnership and a member firm of the KPMG global organisation of independent member firms affiliated with KPMG International Limited, a private English
company limited by guarantee. All rights reserved.

The KPMG name and logo are trademarks used under license by the independent member firms of the KPMG global organisation.
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