
Chan: Malaysia still needs to close 
the gap in several areas, including 
improving liquidity depth beyond 
attracting the largest names. 

company after listing or exit 
entirely once the moratorium on 
their share ends, it can raise con­
cerns among investors. 

"Shareholders generally want 
to see promoters who are com­
mitted to building the business 
over the long term, rather than 
simply taking the opportunity to 
cash out, and leaving others 
holding the bag, so to speak," he 
adds. 

Kevin Chew, EY-Parthenon 
senior executive director at 
Ernst & Young PLT, says regula­
tors should prioritise the sustain-
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ability of earnings and govern­
ance over the number of listings. 

"This means closer scrutiny of 
business models, clearer disclo­
sure on the use of proceeds, and 
firmer post-listing enforcement 
to build investor confidence," he 
explains. 

Chew points to the Securities 
Commission's (SC) recent consul­
tation seeking feedback on pro­
posals - including raising Main 
Market profit thresholds and 
introducing flexibility for high­
growth and renewable energy 
sectors - as an example of efforts 
to refine market segmentation 
and improve clarity for both 
issuers and investors. 

"These are steps aimed at 
enhancing the quality and stand­
ard of listings," he says. 

Chew also notes that promoter 
commitment after listing is criti­
cal for investor confidence. 

"A full or rapid promoter exit 
sends the wrong signal and 

erodes confidence. Investors 
want to see promoters who 
believe in the company's future -
viewing the IPO as the start of a 
new growth phase, not the fmish 
line," Chew adds. 

PwC Malaysia deals partner 
Chan Weng Fai says the SC and 
Bursa Malaysia have raised the 
bar in recent years, especially on 
governance and sustainability, 
sending a positive signal to the 
market about listing quality. 

"To further enhance current 
practices, regulators can look 
beyond headline profit track 
records and ask tougher ques­
tions on revenue quality, cash 
conversion and customer con­
centration, with clear disclosure 
on business model resilience and 
key risks," he says. 

Chan suggests that post-listing 
discipline and transparency 
could be strengthened by requir­
ing detailed "use of proceeds" 
disclosures and quarterly report-
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ing against committed mile­
stones, so investors know how 
funds are being deployed. 

He adds that while regulators 
set the guardrails, the ultimate 
responsibility lies with invest­
ment banks, auditors, directors 
and controlling shareholders to 
uphold best practices with integ­
rity. 

"If we play our part collective­
ly, we'll protect investors, keep 
share prices orderly and lower 
the cost of capital for Malaysian 
companies," Chan says. 

Where does Malaysia 
stand? 

All said, KPMG's Lam says 
Malaysia remains a credible plat­
form for quality companies with 
realistic valuations and long­
term plans. 

"Malaysia has done well in 
terms of the number of IP Os in 
recent years, but we operate in a 
highly competitive regional land­
scape," he notes. 

He adds that Malaysia is often 
seen as a stable and well-regulat­
ed market, with Bursa Malaysia 
offering clear regulatory frame­
works, strong governance stand­
ards and a relatively consistent 
approval process. 

For mid-sized companies, fam­
ily-owned businesses, and com­
panies with strong domestic 
operations, Malaysia can be an 
attractive and practical listing 
venue, Lam says. 

"Listing costs here are general­
ly more manageable than in 
larger markets, and there is a 
solid base of local institutional 
and retail investors. That said, 
compared with some regional 
peers such as Singapore and 
Hong Kong, Malaysia faces stiff 
competition. 

"Hong Kong tends to attract 
larger, high-growth companies, 
especially from Mainland China, 
and Singapore attracts more 
internationally oriented listings, 
particularly in tech and startups, 
thanks to deeper liquidity pools 
and the potential for higher val­
uations. 

"Companies with regional or 
international presence may pre­
fer larger bourses with more 

liquidity," he explains. 
Ernst & Young PLT's Chew 

adds that Malaysia has histori­
cally been effective in attracting 
domestic mid-market listings, 
but more may need to be done to 
compete with regional peers like 
Singapore and Hong Kong for 
companies that are globally or 
regionally scalable. 

"Growing market depth and 
building a reputation for quality 
and governance will be critical 
for Malaysia to position itself as 
a preferred destination for large, 
scalable, growth-oriented busi­
nesses," he says. 

Pwc's Chan notes that com­
pared to regional peers, Malaysia 
still needs to close the gap in a 
number of areas. 

"This includes improving 
liquidity depth beyond attracting 
the largest names in key sectors. 

"A broader sector mix, with 
more scaled 'new economy' list­
ings, will be important for diver­
sification beyond industries that 
typically attract investor interest, 
such as consumer and retail," he 
says. 

Chan points out that Malaysia's 
regional counterparts have cer­
tainly not been resting on their 
laurels. 

He calls Indonesia the "stand­
out" in Asean in terms of funds 
raised, thanks to strong retail 
demand and compelling narra­
tives spanning commodities, 
infrastructure, electric vehicles 
and digital platforms, which 
have supported higher valua­
tions and turnover. 

Singapore, he adds, is known 
for its "high governance and 
good international visibility", 
although its IPO pipeline outside 
real estate investment trusts has 
been relatively thin. 

Chan says Malaysia should 
also work on practices "that 
move the needle". "This includes 
streamlining and digitalising the 
listing pipeline end-to-end to 
improve time to market and cer­
tainty for issuers. Regulators can 
also calibrate frameworks that 
matter to high-growth founders, 
including flexibility on share 
structures and pre-profit sectors, 
while still preserving strong 
investor protection," he notes. 
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